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Business Buyer Directory, LLC refers established companies for sale with > $1MM EBITDA, all industries, for a nominal, buyer paid, “success only” referral fee, paid only if purchased.  
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This information is secured from sources BUSINESS BUYER DIRECTORY, LLC, “BBD”, believes to be reliable and accurate. BBD makes no representations or warranties 
whatsoever as to the accuracy of any of this information. Interested parties of the above noted company must verify the accuracy of this information and conduct their own 
due diligence and bear all risk for any information inaccuracies. BBD: does NOT represent this company or its agents, is not a business broker; are not FINRA/ NASD 
registered, provides only seller contact information, no advisory inputs. This is not an offer to sell, or a solicitation to sell securities. Information is void where prohibited. 

This company is a complete healthcare consulting services provider for payer contracting, 
credentialing services, claims analysis, marketing services, and training/education. The 

central goal of the business is to help their clients increase revenue by obtaining new and 
more profitable payer contracts. Their fees are easily covered by the increased revenue 

received by their clientele. 

The Company started as a one person consulting business and for many years followed 
the standard consulting business model. The owners have since developed and 

implemented a business model unique to the industry. This model allows for unlimited 
scalability at very high profit margins. 

 
• Client retention is high and average length of retention long.  

• Knowledgeable staff allows them to remain competitive and consistently achieve average 
provider reimbursement increases of 10%-20% for their clients.  

• The business has performed well in all economic conditions, including the last recession. 
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